
MASTER BUILDERS

ROBERT LAW AWARD IS NEW
Since our centennial year in 1998, the Master Builders Association has 
presented the Robert Law Award to an individual or organisation that has 
made a significant contribution to the building and construction industry 
in Western Australia. Master Builders director Michael McLean reports on 
this year’s recipient.

THE QUESTION

My partner and I are looking to build in an established inner-city 
suburb, but are worried about the quality of the block compared to those 
available in the outer-suburban estates given we are looking mostly at 
strata lots in the inner suburb, and we realise for the same cost we could 
buy a sizable lot on a new subdivision. Are there some key things we 
should look out for when purchasing a block? 

THE ANSWER
Both established suburbs and new subdivisions 
have pros and cons and potentially hidden 
costs you need to allow for. One of the most 
important factors to consider is the allowances 
you make for the construction of the home 
once you have invested in the block, and to 
have a sufficient buffer for surprises, as the 
best research can still result in additional costs.

The basic considerations are: 

• Initial cost of the land. 

•  Type of soil (old suburbs can have buried 
surprises).

•  Size (battle-axe access is included in the lot 
area).

•  Orientation (will you be able to design an 
efficient home? Cost of energy efficiency for 
design and construction is much higher on a 
poorly oriented lot).

•  Shape of the site for your design ideas and 
needs for your home. 

Something often overlooked, is whether the lot 
is within a bushfire-prone area, as this can add 
significantly to the cost of construction. It is 
very simple to check. Just visit the Department 
of Fire and Emergency Services website (www.
dfes.wa.gov.au/regulationandcompliance/
bushfireproneareas/Pages/default.aspx), 
click on the link to the map and put the 
address in. If your lot is pink, then it may be 
subject to Bushfire Prone Area construction 
requirements, which vary in stringency 
depending on the level of risk determined by a 
suitably qualified assessor.

When purchasing a newly created lot in a 
subdivision you generally have a site ready for 
construction with little site and earthworks 
required i.e. retaining walls, services, clean fill 
and suitable levels. 

In an established suburb you may be purchasing 
a rear lot, or an old home that you will demolish 
to build your new home. In both of these 
scenarios you have additional costs should the 
site have deleterious fill, or for the removal of 
existing trees or structures and establishing 
suitable levels and substrate to build on. 

Thinking about the size and design of your new 
home is also important. Do you want a two-
storey home or single storey? Can you fit the 
home on your chosen site? In new subdivisions 
you have numerous lots to choose from and 
you can maximise the efficiency of your home 
by selecting a site that has the best orientation 
to capture breezes, and a northern aspect to 
your living areas, thus reducing construction 
costs to meet minimum energy-efficiency 
requirements. 

On an established lot, engaging an architect 
that specialises in design for inner-city lots is a 
very good investment. They can find solutions 
for the most difficult of sites and consider 
your lifestyle, compliance with planning 
and applicable building standards, and the 
construction. 

For more information about building, visit 
the Master Builders A-Z Building Information 
Directory at www.mbawa.com. If you have any 
questions about home building or purchase 
issues, email romina@mbawa.com

ROMINA DE SANTIS, technical adviser at Master 
Builders WA, answers your questions about home building

TAKE ADVANTAGE OF 18 NEW HOME DESIGNS

THE builder has also expanded the 
Advantage Series specification to include 
five bonus extras – ducted reverse-cycle 

air-conditioning, 450mm by 450mm floor tiles, 
premium carpets, a supersized kitchen benchtop 
and 25 LED downlights – at no extra cost. 

With prices starting at $199,900, Dale Alcock 
Homes general manager Cameron Lade says the 
series offers homebuyers better value than ever.

“Clients tell us they love the fact they can get 
a Dale Alcock Home for around $200,000,” he 
says. 

“It shows they don’t have to compromise. 
They can choose a good-quality, well-designed 
home at a price they can afford, knowing all the 
inclusions have come from our trusted brands 
and suppliers.”

Cameron says the Dale Alcock interior 
designers put together a comprehensive choice 
of fixtures and fittings so homebuyers could 
customise their Advantage Series home to suit 
their style.

“There’s a choice of everything from taps 
and basins, to sinks and showers, plus nearly 20 

Dale Alcock’s Archipelago display. Images are for illustration purposes only, as the Advantage Series does 
not feature any current display homes. 

MARKETPLACE

NAMED after Master Builders’ first 
president in 1898, the Robert Law 
Award is determined by Master 

Builders’ Board of Management after 
assessing the credentials of a variety of 
worthy candidates from across all spectrums 
of the building industry.

This year’s recipient was born in Perth on 
August 25, 1914 and left school at age 14 
to work as a carpenter with his father who 
was a builder.

After World War II, Charles Richard 
(Ric) New soon became aware of a severe 
shortage of building supplies, especially 
bricks. Being an innovative person, young 
Ric experimented in his wife’s oven with 
balls of clay he collected from the Darling 
Range.

With only 200 pounds which he borrowed 
from his mother in 1946, Ric decided to 
establish a brickworks in Middle Swan.

Ric and his brother Gerry designed 
and built their first kiln with second-
hand bricks. The brothers made their 
own machinery using mainly war-surplus 
materials and equipment. The gearbox of a 
Sherman tank was modified to become the 
brickwork’s first auger, and three Bren Gun 
carriers were converted into the state’s first 
commercial forklifts, which zipped around 
the brickworks at a hair-raising 40 miles an 
hour.

 Ric often roamed the local area looking 
for suitable clay deposits. Once, in the early 
years when they were short of money, the 
brothers sold the office typewriter to pay 
wages. In 1953 they established Midland 
Brick Co Pty Ltd. On a trip to the USA in 
1963, Ric persuaded a kiln manufacturer 
to sell him the plans for a new and more 
efficient tunnel kiln, which Midland Brick 
then built. Within 10 years they had five in 
operation.

As the managing director of the 
company, Ric led a successful campaign 
to make Perth the double-brick capital of 
the world. Mechanisation and a stream 
of innovations reduced production costs. 
When the Dongara to Perth gas line opened 
in 1971, Midland Brick became the state’s 
first customer for natural gas, converting its 
oil-burning kilns to this much cleaner and 
cheaper fuel.

In 1972 Midland Brick introduced its 
first purpose-made clay paver and the New 
brothers formed the Midland Contracting 
Company to train and develop a new 
skilled workforce. The first contract for 
the company’s paving team was the Perth 
Concert Hall. These pavers still remain 
in place today, which is testimony to the 
quality of the product and the skills of 
those early paviours. In the same year, 
the company began its long-standing 

relationship with Telethon, donating bricks 
to the first Channel 7 Telethon Home.

By the end of the 1970s Midland Brick 
was making 83 types of bricks, including 
the unique Fastwall – another of Ric’s early 
innovations. Ric was also one of the early 
believers in the power of television and 
became the driving force behind the long-
running and well-remembered ‘Knock-
Knock’ campaign.

Midland Brick continued to grow 
throughout the 1980s and, with the 
acquisition of Whitemans Brick from the 
Bond Corporation in 1985, became the 
world’s largest brickworks on one site, an 
achievement recognised by Guinness World 
Records. Also, in the early 1980s Midland 
Brick started a major export drive to Japan 
and Asia, and closer to home major paving 
projects were undertaken, including the 
supply of 25,000sqm for the refurbishment 
of Hay Street Mall and a massive 42,000sqm 
for the Albany Highway upgrade.

By 1989 Midland Brick employed 850 
people and produced nearly a million bricks 
a day, supplying about 80 per cent of the 
Western Australian market and exporting 
a proportion interstate and overseas. With 
sales of $100 million annually, it was 
reputedly the world’s biggest brickyard.

Although Mr New was opposed to 
militant unions, he was generous, paying 
long-standing employees quarterly bonuses 
even when the company was short of cash. 
To alleviate a labour shortage, he advocated 
recruitment of bricklayers from England 
and Europe and in 1973 he introduced a 
shorter, more intensive training program 
for bricklaying apprentices. Known 
affectionately as the ‘quickie brickie’ 
scheme, it was effective in fast-tracking 
young trainee bricklayers into the 
bricklaying trade to learn the balance of 
their skills on the job.

Ric was renowned for his unwavering 
support of freedom of association and 
enjoyed the intrigue and drama of politics. 
Shy of public appearances but direct in 
speech, he fiercely pursued his business 
goals through entrepreneurial flair.

Following his death in June 1989, Boral 
purchased Midland Brick from the New 
family in late 1990.

Over the years, Midland Brick has 
produced well over 10 billion bricks – 
enough bricks to go to the moon and back 
three times; a far cry from those early days 
of one kiln built from second-hand bricks.

Ric New, the founder of Midland Brick, 
is a worthy recipient of the Robert Law 
Award, as he and the company have made 
a significant contribution to the building 
industry in this great state.

Dale Alcock Homes has added 18 fresh designs to its popular Advantage Series, which the builder says offers buyers quality new homes without the price tag. 

contact
Dale Alcock Homes
9242 9200  
www.dalealcock.com.au

Caesarstone colours to choose from,” he says.
“By including quality floor tiles, carpets, 

air-conditioning, LED lights and an extra-wide 
kitchen benchtop in the price, we’ve made sure 
homebuyers are stretching their budget as far as 
possible.”

The 18 new designs in the Advantage Series 
cover a variety of block sizes, from 10.5m wide 
up to 17m wide. There are also designs for 
corner blocks. 

“We’ve listened very carefully to what 
homebuyers are telling us they need and 
designed a choice of quality homes to suit,” 
Cameron says. 

The new designs include the Denmark, a 
family-sized four-bedroom, two-bathroom 
home with a games room, home theatre and 
office. Priced at $239,900, the Denmark is 
suited to 17m-wide lots.

At the other end of the scale, the three-
bedroom, two-bathroom Airlie, priced at 
$199,900, suits 10.5m-wide lots and includes a 
home office.

Ideal for a 15m-wide corner lot and priced 

at $209,900, the Eucla is a four-bedroom, two-
bathroom design with a home theatre.

As well as the five new bonus inclusions, 
each Advantage Series home comes with 
900mm kitchen appliances, high ceilings, 20mm 
Caesarstone benchtops in the kitchen, ensuite 
and bathroom, a brick-paved alfresco and soft-
close drawers and cabinet doors.

“Homebuyers who chose an Advantage Series 
design also have peace of mind knowing their 
new home is backed by the Dale Alcock 25-
year structural warranty and 12-month service 
warranty,” Cameron says.
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